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CHMC predicts interest rates will tumble back

By Ann McLaughlin

SHERBROOKE — Housing
starts are way down this year in
the Townships for two reasons: too
many new homes were built over
the past few years and interest
rates are on the rise.

But the Canada Housing and
Mortgage Corporation (CHMC)
sees the setback as temporary,
predicting the interest rates will
begin wmbling within a year and
the market boom will take off
again.

The CHMC is a Crown corpora-
tion and has as its main mandate to
insure all Canadians can buy
homes. In a nutshell, the CHMC in-
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sures the mortgages people take
out at commercial banks. If the
agency did not carry these insur-
ance policies, average Canadians
would have to pay much more than
the average 10-per-cent down pay-
ment on their new homes and bank-
ers would demand about 25 per
cent to protect themselves against
default.

INTEREST RATES

Interest rates are on the rise and
are expected to climb a few points
higher than 13 per cent over the
next year.

But the rise in the interest rate is
only expected in the short-run. In
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ROYAL LePAGE

LAC BROME: 145 0008, mini-farm, 32 acres, quiet location, panor-
amic views, small barn, wood shed. Cosy house 2 bdrms, fireplace.

SOUTH STUKELY: 35 0008, small country house partially renovated,
3 bedrooms, wood stove, on 2.5 acres, quiet area. Views.

SOUTH STUKELY: 40 000$, newly built chalet, fully winterized, vinyl
siding, 2 bedrooms, wooded lot, quiet area.

CHALETFACING LAC BROMONT: Light and welcoming, stone fire-
place, 24 000 p.c. Ideal for couple.

73 ACRES: Peaceful, panoramic views. Near autoroute. Spacious
charming home, 4 bdrms, 1974. Only 179 000$.

ROYAL LEPAGE

BROMONT OFFICE: (514) 534-3600
COWANSVILLE: (514) 263-7711
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EStRIMAt

This old house was renovated by mixing

the old and the new by EStRImAt
Would you like to
make your house or
your summer cot-
tage more comfor-
table? Then, come
and sce us in thisold
house in Magog and
we will be pleased to
competently advise
you as regards your
needs in the matter
of renovation.
8 Actually, we, the Estri-
mat people from Magog,
advise you on what job to
do on your house, we pro-
vide you with the material
that best fits the style of
your house, and we make
all the renovating job in or-
der to guarantee a high-
quality finish,

Now, to celebrate our
five years of good service
and also to confirm the ex-
cellence of our work, we,
the Estrimat people, wel-
come you in this house
where the old is mixed with
the new.

EStRimAt 296, rue Sherbrooke, Magog Tél.: 819-843-7673

the long-run, orinabout a year, itis
expected to go down said CHMC
director Claude Lafleur.

“The Bank of Canada is putting
up the interest rate because of in-
flation,” he said, adding that the
bank rate is the interest rate at
which the Bank of Canada lends
money to the chartered banks.
When the chartered banks make
loans to the public they obviously
want to make a profit and thus set
their lending rates a bit higher
than what they borrowed the
money for.

Interest rates are up because the
economy is running at full steam,
Lafleur said. Consumer demand is
exceeding what producers can
supply and this is causing prices to

g0 up.

the short-run.

CHMC analyst Egide Sasseville... Intfest rates have scared off first-time home buyers.
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CHMC director Claude Lt)ﬂeur... Interest rate hike only expected in

“Production in industry is oper-
ating at full capacity, some are
producing at 98 per cent,” he said.

Lafleur explained that com-
panies are not investing to in-
crease production, but consumer
demand is not slipping. So as infla-
tion starts to climb, the Bank of
Canada is trying to keep people
from spending.

NO RECESSION

He adds though the Bank of
Canada is worried about inflation,
no one else is. Fears of a recession
have faded away as consumer de-
mand remains strong. In fact,
added Lafleur, bank analysts are
so confident with the economy they
are trying to keep interest rates
low in anticipation of further in-
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vestment.

“The economy is predicted to
grow about 2 per cent in 1989 and
1990,” he said.

“For the first time ever, the long-
term interest rates have been
cheaper than the short-term ones,”
Lafleur said.

He explained that usually when
anindividual borrows money in the
long-term, the rate will be higher
because the bank must consider
that the money will lose value in
the long run and they cannot pre-
dict where the interest rate will be
in five years. In case it soars they
do not want to lose money so they
charge a higher fee to begin with.
Interest rates on short-term loans
are more predictable and the bank
risks losing less money.

BANK OF CANADA

But such is not the case now as
bankers are acting differently than
the Bank of Canada. They foresee
interest rates going down as the
economy keeps its beat.

BAD NEWS FOR MARKET

The temporary increase in in-
terest rates is bad news for the real
estate market.

New construction of houses as
well as apartment buildings is way
down compared to earlier years.

“An increase in the interest rate
will increase a person’s monthly
payments. This makes some
houses on the market out of reach
to potential buyers,” Lafleur said.

BUYING POWER

“Each time the rate goes up, the
buying power of the consumer goes
down,” he added.

Egide Sasseville, market
analyst at CHMC, explained that
the effect of the higher interest
rates on the Townships' housing
market has scared away buyers of
first homes.

“There is weak demand for the
older house that a first-time buyer
could afford, between $60,000 and
$80,000,” he said.

It is now cheaper for this categ-
ory of buyer to remain in an apart-
ment until the interest rates go
back down, Sasseville added.
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down to 11 per cent this year

The lack of first-time buyers
causes a domino effect on the rest
of the housing market. Newly con-
structed houses are often purch-
ased by second-time house buyers
— persons who can later on in life
afford their dream homes. But if
they cannot find buyers for their
dated bungalows, they too put off
buying the new house. The end
effect is a halt in construction until
the market picks up, Sasseville

said, or until the new houses have
been absorbed.

VACANCIES

Another phenomenon in Sher-
brooke, which is not helping in-
crease new housing starts, isa high
apartment-vacancy rate. With the
recent housing boom, including the
construction of new apartment
blocks, there are more apartments
available than tenants to rent
them. Rents are not increasing and

this encourages tenants to put off
buying a new home.

“Inventories of apartments are
up and it is hard for a contractor to
justify any new construction in this
area,” Sasseville added.

“Construction is a cyclical, there
has been overproduction. Even
when the market picks up again,
new construction won't start for
another few years,” the analyst
predicted. .

RENTAL

200 4 SHERBROOKE METRO
MONTHLY PAYMENT
AVERAGE PRICE:

- single new & existing

200 - rental apartment (3

700 -

» _.|'| -

\+

00 1

bedrooms)

El,  SINGLE (new

i 1
1979 1980 1981

1982 1983 1984 1985 1986

1987 1988

Real Estate, Thursday, March 23,
33000 9 SHERBROOKE METRO
INCOME REQUIRED
FOR MONTHLY PAYMENTS
SINGLE (new)
- v
\
000 qu; INCOME (family) o :»
/ o i
/ ? = P
/ = \ b /
/ /\ A  SINGLE (extating)
13000 4 \\ \
14000 : T T T T T T Y J
" 1980 1981 1982 1583 1984 1985 1988 1987 1988 1989

29

s T AR T S

(000)

SHERBROOKE METRO

2.0

. Single

71727374757677 78 79 80 81 82 83 84 85 86 87 88 89

William L. Home

Notary

5 Conley Street
Lennoxville, Qc

JIM 1L8
567-0169

Immeubles Alliance

IMM. SEMAROY LTEE COURTIER

OHice: 1655 Conseil

Fleurimont

Telephone: (819) 565-7806

Need professional help
to sell your property?

Sales - Evaluations - Rentals

Your satisfaction is our priority

Residence
North Hatley
390 River St.
North Hatley
819-842-2806

Simard, Canuel, Pigeon

Notary
Legal Advisor

André Simard
LL.L., D.D.N.

13 Murray Street
Sherbrooke, Que.
J1G 2K2

(819) 566-8623
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Real estate agents in the Townships are so busy

By Ann McLaughlin
SHERBROOKE — Contrary to

statistical rumors that the real
estate market is experiencing a

Groupe Assocle

/mmeub/es
Donald Gaudreau Enr.

Courtier

Real Estate Broker

slowdown, real estate agents in the
Eastern Townships are being run
off their feet.

Although economic predictions

Donnld Gaudreau

DONAI.D GAUDREAU
821-4304 — 563-2108

CONRAD LIZEE
NOTARY

25 Wellington North
Suite 412
Sherbrooke
562-5300

SUMMLUM

/777 Z N\ \\]
SUMMUM Sher.-Mag.

Courtier Immaobilier Ing

SPECIALITIES
CONSTRUCTION & RENOVATION

Residential - Industrial
Tennis Court

- Commercial

Office: 339-1167
Leo: 539-0466
Guy: 539-0467

EXPERIENCE & KNOWLEDGE

is your safeguard

. TOWN OF BROME LAKE
e e e T e e e S e e e

SHIRLEY WATTIER FOSTER

ROBERT TOUSIGNANT, Vice-President and General Director of the firm SUM-
MUM Sher-Mag Courtier Immobilier Inc., is pleased to announce MRS. SHIRLEY
WATTIER FOSTER, well known in the North Hatley and Lennoxville areq, has

joined his team of representatives.

Citizens in the area will appreciate MRS. WATTIER FOSTER'S expertise.
She can be reached ot (819) 823-1414 or (819) 842-4432,

were shaky in the past year, with
housing starts down and interest
rates rising, Canada Trust/ Le
Permanent real estate agent Phyl-
lis Courtemanche said investors
were not deterred.

“There is still an increase of
activity on the real estate market,”
she said. Courtemanche is based in
Sherbrooke but sells real estate in
all areas of the Townships.

Real estate agent Phyllis Courtemanche...
still booming.

“People might have felt that in-
vesting in stocks and bonds was
risky, but when you put your
money into real estate the value is
always there. People know it's a
safe investment,” Courtemanche
added.

A 12-year veteran in the indus-
try, Courtemanche said the up-
ward trend in housing prices,
which began about a couple of
years ago, is showing no sign of
petering off.

DRASTIC INCREASES

“There has been a drastic in-
crease in prices over the last two
years. The average house is up ab-
out $10,000 to $15,000. A house sell-
ing for $49,000 three years ago can
now be sold for $79,000,” she ex-
plained.

And despite the rise in interest
rates, people still find it cheaper to
take out a mortgage than to pay

The real estate market is

rent out the window, she added.

“Higher interest rates make
houses more expensive to the
buyer. But it won’t necessarily
make them postpone buying a
house, although sometimes they
have no choice but to look for a less
expensive one,” she said.

If owners really want to sell their
homes, they will take the rise in the
interest rate into consideration
and lower the price accordingly,
Courtemanche suggested.

On the other hand, some people
won't come down in price because
they put their house up for sale on
the market to make a profit. It all
depends on the seller and the speci-
fic market in which their house is
located, Courtemanche said.

NORTH WARD

In Sherbrooke’s north ward for
instance, preferred by some peo-
ple because of the majestic Victo-
rian styles in the area, old houses
can be hard to find and are rather
expensive because of it.

“There are a lot of professional
peopleliving in that area and it will
dictate what the market looks
like,” she said, adding that most
old houses have already been reno-
vated but that a few are still to be
found. The north ward market
should pick up in the fall however,
said Courtemanche; “more expen-
sive homes always sell better after
the summer vacation,” she added.

Generally in Sherbrooke, there
is a good turnover of houses as peo-
ple are transferred for work in the
city or transfered out to another.
This keeps the prices stabilized,
she said.

“There are always homes up for
sale as pecple change jobs. People
always try to get as close to their
place of work as possible,” she
said.

NEW HOUSING
In new housing developments

_ prices don’t fluctuate very much.
~ Prices will not go down as the de-

veloper can afford to ride out
waves in interest rates.

“New homes will be more expen-
sive than older ones of similar con-
struction,” Courtemanche said.
And taxes will be higher as the
permanent works have yet to be
paid off.

When buying a new home, own-
ers have to indirectly assume the
costs of sewage, waterworks, side-
walks, etc. in that area. It costs
more to build the new homes and
these costs are passed onto the
buyer.

“Taxes are always cheaper for
existing homes,” Courtemanche
said, adding the demand in this
area is very high, especially in the
smaller towns outside Sherbrooke.

o




they’re being run off their feet

SMALL TOWNS

“People like living with small
town atmospheres but with all the
services of the city,” she said,
adding that many first-time home
owners move to Fleurimont and
Rock Forest.

Lennoxville is also very popular
with individuals looking for the
quaint small town lifestyle, but
with the added benefit of acquiring
a little more land to their property
as lot sizes may be larger than in
the city.

“Many people like to buy the old
houses in small towns and reno-
vate them,” Courtemanche said,
adding that it takes a special kind
of buyer for this market.

“The buyers are usually young
couples. Fixing up an old home
might require an outlay of $30,000
for renovation work. It takes time
and money,” she said.

“There are still some deals to be
found. Some elderly people sell af-
ter having kept the family home
for as long as possible,” she said,
adding that the renovations can be
quite extensive but many people
find the effort worthwhile.

“Usually the electricity and the
plumbing has to be completely re-
done. Heating has to be changed,
the windows, bathrooms and kitch-
ens too,” she added.

Courtemanche added that re-
cently people have been buying
homes closer to the American bor-
der, in more isolated areas un-
touched by major developers.

“There is less demand for homes
down by Stanstead, so prices will
be a bit lower down there,” Courte-
manche said.

“People are going further from
Sherbrooke now. Sometimes it’s
young people but often times they
are older or retired couples looking
for a change of lifestyle. They have
more time on their hands. They
want to plant gardens, it gives
them something to do,” she said.

As far as the Lake Memphrema-
gog area goes, selling will be start-
ing soon as people get the summer
holiday bug in them. But Courte-
manche warned that the market is
quite saturated and homes are sell-
ing at around $200,000.
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1989 Fund Raising Campaign
Back something you believe in.
Give generously tothe Red Cross!

Immeubles Claude Dupont Ine.
L b

JACQUES DUPONT

Real Estate Counsellor
Residential, Commercial

and Country Property

54, Main
Rock-ldand, Qué. Bur.: (819) 876-5457
JOB 2K0 Rés.: (819) 876-5744

AR

Thomas W. Leonard, B.A., LL.L.
NOTARY, SOLICITOR
NOTAIRE, CONSEILLER JURIDIQUE

Tél.: 819/563-5211

337, Dufferin
Sherbrooke
Québec

J1H 4M6

A /1\ 4

Downey, Couture, Poisson

Notaries ond Legal Advisors

1110 King West
Sherbrooke, QC
JIH 1582

(819) 821-2301

85 Queen St.
Lennoxville, QC
JIM 113

(819) 563-2424

A broad choice of
mortgage loans
to better meet your needs.

The choice of a mortgage loan is
almost as important as the choice
of the property itself, for it repre-
sents a substantial and long-term
financial commitment.

At Sherbrooke Trust, our vast
experience in the real estate field
helps you make an informed
choice. We offer a wide range of
mortgage loans, one of which will
surely meet your needs.

In addition to attractive rates,
our mortgage loans carry flexible
terms and amortization periods
that allow for changes in your
situation.

Available terms vary from 1 to
5 years, while the amortization
period may extend up to 35 years.

You can count on prompt,
efficient and personal service at
all times.

SHERBROOKE

TRUST

A Member Company ot

GENERAL
TRUSTCO

Branches:

75 Wellington North 563-4011
455 King West 822-9555
Place Belvédere 563-3447
2727 King West 566-6212
Carrefour de I'Estrie 563-3331
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Survey shows who is buying the homes in Canada

MONTREAL — There were
some significant changes in the
type of people who have been
buying homes in Canada recently,
according to a new study by Royal
LePage.

Montreal, for instance, had one
of the highest proportions of Cou-
ples (without children) purchasing
homes in the country and the
lowest percentage of Move-Up
(Multi-time) Buyers.

And in spite of a 13 per cent in-
crease in the average price of a
home in this city in 1988, 42 per cent
of all home buying activity in Mon-
treal last year involved First-Time
Buyers. Forthe third yearin a row,
Montreal had the highest percen-
tage of First-Time Buyers in the
country in 1988, nine per cent high-
er than the national average.

Natioally, the Royal LePage
study revealed that home buyers
in1988 were a little older, that the
number of First-Time Buyers
across the country declined, and
that they preferred more afford-
able types of housing.

These are among a few of the
findings in a survey released today
by Royal LePage, Canada’s lead-
ing realtor. The study analyzed

over 143,000 residential resale real
estate transactions over the past
three years.

Among the highlights:
MONTREAL

® Montreal had the lowest per-
centage of Move-Up Buyers (peo-
ple who have bought more than two
homes in their lifetime) purchas-
ing real estate in the country. Mul-
ti-Time Buyers accounted for 29
per cent of all home purchases in
Montreal last year, up from 22 per
cent the previous year, but 11 per
cent lower than the national
average.

® Couples buying homes repre-
sented a significant segment of the
market in Montreal last year.
Accounting for 46 per cent of all
home buying activity in 1988, the
figure for Montreal was the third
highest percentage in Canada.
Only Halifax and Saskatoon sur-
passed that figure. The national
average was 41 per cent.

® First-Time Buyersin Montreal
were the most active in Canada in
1988, representing 42 per cent of all
home purchases here. First-Time
Buyers nationally dropped three
per cent, to 33 per cent of the mar-
ket last year.

Canada Trust

The Permanent...

i

* Happy Easter

Weekend

A property listed at its real
t value is a property that is
" half sold. We can give you a

Phyllis Courtemanche
566-2430

North: Charming split level,
brick, large rooms, wood floors.
Finished basement, family
room, office. Plenty of storage
space. Large treed lot. Also pos-
sibility of an interest at a lower
rate. Call for details. Phyllis.
Deauville: Great for a family.
Spacious main floor with 3 bed-
rooms, finished basement.
Prime location. $69,500. Mar-
garet.

East: Immaculate 5 bedroom
split. Perfect for a young family.
Margaret.

West: Bungalow recent con-
struction, 2 bedrooms, main
floor. Large kitchen with patio
door, maple cabinets. Phyllis
Commercial building: Reno-
vated, electric heating. Re-
venue $48,900. Annual expenses
approx. $11,500. Phyllis.

market value opinion upon
request — Without Charge.

Margaret Lowry
889-2651

East Angus: Close to every-
thing, country view. Cosy starter
home. $47,500. Margaret.

Near C.H.U.: Brick bungalow
nearly new construction, 3large
rooms, main floor, fireplace,
large kitchen with oak cabinets,
garage, situated on approx. 1
acre lot. Phyllis.

Need a diversion? 41 acre
wooded property on North
Road. Minutes from Lennoxvil-
le. Very accessible. Margaret.
East: Triplex, brick, renovated,
electric heating, new roof.
Approx. revenue $9,960. per
year. Near all services. Phyllis.
Country living: Smell the spring
air! Updated, spacious 64’
mobile home includes pool.
$26,500. Margaret.

Spring is here, and the market is very active for homes city and
country, cottages, farms or land
For information on the first steps of buying or selling, market opin-
ion, financing.

Personal & confidential service
Call Phyllis or Margaret
563-3000

® Although the percentage of
singles purchasing real estate in
Montreal remained at 21 per cent
for the second year in a row, the
figure is the second lowest in Cana-
da. Only Halifax had less Singles
purchasing property in 1988. The
national average was 22 per cent
last year.

® Baby boomers continued to
dominate the market in Montreal.
Purchasers between 20-39 years of
age accounted for 62 per cent of
home buying in Montreal last year.

® Montreal also has the lowest
proportion of people over 50 years
of age buying homes in Canada.
Only 11 per cent of home buyers in
Montreal are over 50 compared
with the national average of 16 per
cent.

CANADA

e Canadians wait to have chil-
dren until after they’ve bought a
home. Over51 per cent of first-time
buyers in 1988 were Couples (with
no children) and a further 27 per
cent were Single.

® Nationally, First-Time Buyers
paid an average of $113,700 for a
home last year, almost $32,000 less

than the average for all buyers

® First-Time Buyers bought
more condominium townhouses
than the average (8.4 per cent com-
pared to 6.2 per cent), more semi-
detached homes (8.6 per cent com-
pared to 6.4 per cent), and fewer
detached homes (65.7 per cent com-
pared to 68.4 per cent).

According to Gino Romanese,
Executive Vice President, Royal
LePage Residential Real Estate
Services: “Some of the conclusions
we candraw from the data are that
First-Time Buyers adjust their ex-
pectations to the realities of their
situation. Instead of choosing sing-
le-family detached homes, many
First-Time Buyers are opting for
more affordable types of housing,
like semi-detached homes, town-
houses and condominiums in more
affordable areas.

“Although the average house
price in Montreal is currently just
over $104,000, in an area like
Duvernay, Laval, for example, a
three-bedroom bungalow can be
purchased for $95,000 and a stan-
dard townhouse can be bought for
$81,500,” says David Landry, Vice

President and Regional Manager,
Royal LePage Residential Real
Estate Services, Quebec and the
Atlantic Provinces.

Toillustrate, the monthly cost to
carry a $81,500 townhouse is appro-
ximately $640.00 (assuming a 25
per cent downpayment and a five
year mortgage at 12 per cent).

“Considering the rent on a two-
bedroom apartment or three-
bedroom townhouse here is in the
$600-$1,000/ month range, you can
see why buying homes is so popu-
lar with first-time buyers,” says
Landry.

The Royal LePage survey of real
estate consumer demographics is
the largest on-going survey of its
kind in the world. Started in 1985,
the survey of the demographics of
real estate consumers analyzed
over 50,000 of the company’s resale
transactions in 1988, including
close to 4,500 transactions in Mon-
treal.

Royal LePage is Canada’s lead-
ing diversified real estate com-
pany, with over 10,000 employees
in over 350 residential and com-
mercial real estate offices in Cana-
da, the United States and overseas.
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HOoLDAY-PACIFIC Les maisons du ville'; e (514) 243-0853
HOMES P.O. Box 1095, Knowlton, Que. JOE 1V0
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Canadians looking to buy country homes in U.S.

By Ann McLaughlin

NEWPORT — In the past couple
of years, American realtor Jim
Campbell has noticed more Cana-
dians venturing into the U.S. real
estate market around Lake Mem-
phremagog, insearch of their ideal
country home.

“As the exchange rates become
closer, the Canadians seem to be
coming back,” said Campbell, who
has been selling real estate for 12
years in the Newport area.

Campbell’s firm, Memphrema-
gog Reality Inc. sells everything
from farms and lakeside cottages,
to commercial establishments in
the 30-mile radius around Newport
City.

Though prices are not much low-
er and lakeside properties are
equally as scarce as on the Cana-
dian side of Lake Memphremagog,
Campbell said there are other
reasons Canadians come to the Un-
ited States to buy real estate.

LIFESTYLE

“People come here for the lifes-
tyle,” he said, the gas is cheaper,
and the food helpings larger.

“There is more of a country-type
atmosphere here in north-eastern
Vermont. The people have a diffe-
rent mentality and the houses are
quaint,” said Campbell, adding
that there must be a lot more stone
masons up in Canada as American
homes are typically wooden.

“It's really country out here. The
way people talk and dress gives
you a feeling that life is a bit less
formal. And that is what a lot of
city people are looking for,” Camp-
bell said, adding that his custom-
ers come from Montreal, Sher-
brooke and Granby.

“You know, you can still get your
car fixed in a road-side garage and
not worry about getting shafted,”

he explained of the good 'ole USA
mentality.

Vermont did not maintain its ru-
ral appeal because developers pas-
sed it by, Campbell said, rather be-
cause strict environmental laws
have slowed them down.

“If you want to build on under 10
acres of land in the state, you have
to conform to so many sewage and
water regulations, it's almost dis-
couraging,” he said of the reasons
that have kept the developers
away.

COTTAGES

So Newport sells what it's got,
country homes and antiquated cot-
tages nestled on mountain sides,
hidden from commercial exploita-
tion.

The four-season qualities of the
area are what customers go for.
Lake Memphremagog in the sum-
mer and the ski hills in the winter.

“Jay is 20 minutes away, Burke
about 30 minutes and Stowe is an
hour drive,” Campbell said.

In the summertime, the city of
Newport holds its Aquafest — an
international race where swim-
mers from around the world
attempt to swim the length of
Memphremagog. There are also
two 18-hole golf courses in the area.

Though property may be scarce
on the Lake and “it’s virtually im-
possible to find a cottage under
$100,000 on Memphremagog nowa-
days,” Campbell said deals can
still be found on the other lakes in
the Vermont region.

SMALLER LAKES

“Lake Willoughby and Lake
Seymour are two of the most
beautiful lakes in this part of Ver-
mont. They are not as big as Mem-
phremagog, of course — about nine

Realtor Jim Campbell in Newport..

. People come here for the lifestyle.

found

“The fall here is probably the
prettiest time of year,” he con
cluded.

miles wide,” he said.

And there is also the smaller
Lake Salem, where Campbell said
affordable properties can still be

“Vermont basically offers young
couples, and older ones as well, an
alternative lifestyle to what they
are used to in Canada.”

LES COURTIERS

RAFFILIES

Ginette Rodrique
Born and raised and still living in Lennoxville inside out.
Active president of the Lennoxville Youth Centre, member of Optimist Club.
10 year Real Estate Broker.

98 of listings are sold!

The following properties have
been sold in the past 3 months. SECTEEEENNEE
177 Winder

34 Warren

74 Winder

Other listings too long to list!

215 Winder

39 ueen

Free Evaluations

405 Marquette, Sherbrooke 567-0718 Residence

821-2302 Office
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Montrealers buy retreats on Brome Lake

By Sharon McCully

BROME LAKE — Clayton
Campbell says he has to think
twice before going out to mow the
lawn around his modest cottage on

Brome Lake on a warm summer
day.

“I'll be out cutting the grass and
people will stop and ask to buy the
place,” Campbell says.

Can you alterd to make extra
payments? Then you should

Mayby you shoukd Skip-a-Payment
t inancing for
s F Consider

Newd low ¢
something like
our Expander ¢

In a shorterm finanaal squecae? Reynudar montga: s

The unique Royal Trust Mortgage
saves you 479 on interest costs.

ROYAL TRUST DOUBLE-UP

S0.000 4438740

Campbell is one of a handful of
residents who own property on the
coveted lake.

“It’s just ridiculous the prices
some people have offered,” Camp-
bell said in a telephone interview
from his home in St. Lambert.

“Just to give you an idea, lakef-
ront property is selling anywhere
from $750 to $2,000 a foot, and I
have 150 feet of lake frontage and
19,000 square feet of land.”

The Campbells bought the cot-
tage as a home away from home 43
years ago, and are not interested in
selling it at any price.

“There’'s more to life than
money,” Campbell said. “My fami-
ly and I enjoy the cottage. What
good would money do me?” Other
lakefront owners have gone for the
cash.

PRICES SOAR
Last year, a small two bedroom
lakefront cottage on a 50’ by 60’ lot

T of crodin could save you 47

AN IETEN! COSES VETSLES d CONSUMCT iodan
Think how you could use the flex

bility of Royal Trust's unigue Double

23yeary Up, Skap-a-Payment. and Expander

" OPOONS 10 83V 7% 1N ISt oSt
years ¥ A

i1 e Call us w arrange your pre

approved mongage and for a

Only the Roval AR VS
you these opoons o provide the flexi
mliny you need to talor 4 mongage to
your changng hnanaal Groumstances

You could save 4796 on interest costs
\ MOMRRC 1CT1 VLS SO0ner

Double- L P Upoon

Wbl monthly

Your I

Better vet, combine your Double-Up
paymients with our I0% annual prepayment
Opuon loreven gredter sasings

Only Royal Trust has the Skip @
pnon to heip ou
emergeney Forexainple, you

2 hinancial

47%
compre

ment eams you the nght 1o Skip-a-Payment

The

Our exchsive Expander hine of credit
allows you 1o access your hone couity
as easily as wnung a chegue, at raies as low
s pame

Should you need extra money for an

free \upﬁ of Homeward Bound, a
ensive guide 1o home
buying and financing

== ROYAL
B = TRUST

\ P 2
S direatly ofl the pnncipal saving choose to skip 4 mongae payvient instead emurgency, your children s tiibon, a vaca
o for example. over S+ 000 interest of borrowing on a creditcard atexpensive non. to renovaie your home or buy a car Where advice comes first.
£50 000 morngape rates of 16%s o mote Each double up pay use your | \p.uufu opton The Expander
Mot your neatest Roy al Truse branch

Royal Trust

25 Wellington North
Sherbrooke, Quebec

JI1H 583
819-569-9371

Royal Trust
3050 Portland
Sherbrooke, Quebec

JIL 1KY

819-821-4541

Royal Trust

277 Knowlton Road
Knowlton, Quebec
JOE 1V0
514-243-5635

(819)
838-5830

Elizabeth Redpath Clavde Ostiguy

{ Y J ]
Welcome our agent jwho listenss.... to gour needs, your questions,

your: conce
Liur agent 1onose, experience, expertise -ana patience. provide the
support you need when /‘m‘/mg or .n‘//l.’lg your fome.
g puiis l fiss
Lar agent you trust to.save you tie, stiate your enthusiasm and

find what you are looking fo

We are listening

Groupe Associé

Imm. M. Cousineau,; Broker
Ayer’s Cliff
(819) 838-4621

GroupeAssocié

COVAYTIERS EN 1emiuBLE
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! sold for $101,000. Chris Thom, a
* real estate agent with Royal Lep-
¢ age for the past 15 years, said real
¢ estate prices soared about three
years ago in Knowlton. Land, and
¢ particularly lakefront land, sud-
" denly became a precious com-
" modity.

¢ Since that time real estate agen-
' cies report increases of 50 to 100
! per cent in the market value of
| properties.

Thom attributed the upsurge in
prices to a combination of factors,

chief among them, a flourishing
economy and development in the
town itself.

LIFESTYLE ADVERTISING

“Lifestyle advertising” has also
been a factor in the sudden de-
sirablity of the Victorian commun-
ity of 4,800. Like the merchants in
the fashionable boutiques which
line Lakeside drive, realtors are
selling more than the wares dis-

played.

brome-

Knowlton. $150,000.

den. Asking $125,000.

*

$75,000.

e

AT e

missisquoi inc.

A SPECIAL PLACE: Original log home with modern
additions, sunny, charming, 3 bedrooms, fireplace. 6
acres, stream and waterfall. Near Mont Glen and

IT COSTS NOTHING TO PHONE: Chalet style 3 bed-
rooms, 2 bath home on serviced spacious lotin Knowl-
ton. Perfect condition, bright and cheery. Private gar-

LAKE ACCESS AND VIEW: Bondville sector of Brome

Lake. 3 bedrooms, 2 bathrooms, solarium. Easy

maintenance and turn key condition. Only $82,000.
Call Lois Hardacker 514-263-6125

LAC BROME: 4 season weekend rideaway log cabin.
Open plan liv./dining with fireplace 2 + 1 bedrms, 1'%
bathrooms. Landscaped lot + access to lake. Only

3 victoria & lakeside
c.p. 130, knowiton, qué.
JOE 1V0

* *

MONT ECHO: Architectural design home on 10 acres,
1'% storey, 4 bdrms, 3 bathrooms, sunken living room,
fireplace, family room. Lots of glass & deck. Private
setting in scenic mountain area. Must see at $215,000.
WEST BOLTON: Fabulous views, well maintained
property on 12 acres. Bungalow, fieldstone fireplace,
eat-in kitchen, solarium,
ment, double garage, 2% bathrooms. $152,000.

Call Manon Gagnon 514-243-6125, 514-539-2173 eves.

RE/MAX BROME-MISSISQUOI INC., BROKER

FOR MAXIMUM
' RESULT

3 bedrms. Finished base-

According to Thom, the majority
of buyers are Montrealers buying
weekend retreats in the country.
They're buying the lifestyle
they’ve earned.

Steve Tryhorn, business mana-
ger at the Auberge du Lac con-
dominiums, says at least 90% of
the 104 Lac Brome condo units are
owned by Montrealers who have
purchased the units as a second
home, “their country retreat”.

The year and a half old condos
range in price from $100,000 to
$200,000. Each is equipped with a
fireplace, and feature front and
back patios, four tennis courts, a 40
by 80 pool, a gazebo, and 500 feet of
waterfront.

Tryhorn said the average pur-
chaser is a professional, 40-50
years old, and looking for an alter-
nate lifestyle.

CONDOS

“The condos fill a void that
wasn'’t there before,” Tryhorn said
in an interview.” Ten years ago
there wasn’t a demand and there
wasn't the money around for a
second home.” He said the original
project by promoter Maurice Pin-
sonnault called for the construe-
tion of 200 units.

“The market has dropped off a
bit, the interest rates have gone up
a bit, so the project is temporarily
on hold, “Tryhorn said.

“The area is still very attractive
to people and more condos will be
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They’re buying the lifestyle they’ve earned

built,” he said, “it's just a question
of time. We're telling interested
buyers we may build in the spring.

Tryhorn says the kerfuffle over
the sewage question with the town
of Brome Lake has not really had a
negative impact on sales of the
condos, although he believes the
condo owners have had to take a lot
of flack from townspeople on an
issue over which they have no con-
trol.

Lois Hardacher, a nine year
veteran of the real estate business
says she is beginning to see a
levelling off of prices in the village.

“At one point, people wanted to
buy here at any price,” she noted-
.There is still a big demand for
commercial properties or large
properties with lake front, but
generally, housing prices are re-
maining even.” And what is even?
Hardacher says a two or three bed-
room bungalow in Knowlton could
go for $80,000-$90,000.

If you're looking for a “nice”
house in a “nice” neighbourhood,
be prepared to part with $150,000,
she advises.

Very nice homes can sell for up
to $350,000,but you only sell a few at
that price, Hardacher says.

BUYERS ARE PROS

Any kind of building on the lake
can expect to bring in the going
land price of $1,000 a linear foot.
The price escalates if its a large
lot.

The majority of buyers and sel-
lers are professionals, trading up
or down, Hardacher said.

“This is very much a bedroom
community,” she noted. Profes-
sionals who want to live in a less
commercial and industrialized
community choose to live here.”
More and more professionals are
working three day weeks and the
second home here is rapidly be-
coming home base for this group as
well, she added.

The average residential proper-
ty in Knowlton remains on the mar-
ket for 58-72 days. The majority
sell within two months of a listing

While realtors agree the market
is stabilizing in Knowlton, neigh-
bouring communities are begin-
ning to share the wealth.

FOSTER

Rumors of major league invest-
ment in the adjacent municipality
of Foster have been circulating in
the past week. While no deals have
been nailed down, observers agree
it's only a matter of time before
promoters and developers break
new ground

Says Tryhorn of the Auberge du
Lac Condominiums: “Positive
things are happening here. The
people who are investing and set-
tling here will eventually make the
difference.The are the people who
will ensure that local people will be
able to stay and live and work in
their home community.”

18 room boarding house in Newport
with lake views. Endless possibilities.

Derby Line: Colonial with 3 modern
baths, large modern kitchen, double
parlor. All lovingly restored. Over an
acre with mountain views. $160,000.

“Con/e‘y Coun tr(y 4

FROM THE CONNECTICUT RIVER

TO THE

CANADIAN BORDER

REAL ESTATE AND INSURANCE, R.R. #1 BOX 128, DERBY, VERMONT 05829
PHONE 766-2401, 766-2656 ¢ AREA CODE 802

A .
™)

LAKE MEMPHREMAGOG: 3 bedroom
cottage on the west shore with 231 feet
of frontage. Privacy. $175,000.

Stunning 3 level home on 7 acres with
great westerly views of Lake Memphre-
magog, 3 baths, 2 fireplaces, 4 bed-
rooms, and 2 car garage. $150,000.

oo 4

J’“ 19 % *
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Landscaping makes new house feel m

By Stephen Barrington

The furniture has arrived, pic-
tures are finding their way on to
the walls and the newly built house
is finally starting to feel like a
home.

Inside, that is. Outside, the re-
cently seeded lawn has yet to come

Strong economy keeps
construction on move

OTTAWA (CP) — Housing
starts remained strong in Febru-
ary despite continued interest-
rateincreases, Canada Mortgage
and Housing Corp. reported
Thursday.

Starts for the month stood at
228,000 units at a seasonally ad-
justed annual rate, a five-per-
cent drop from 239,000 units in
January, but ahead of the 203,000
| built in February 1988.

| “‘Despite a steady upward
|movement in interest rates, the
|continuing strength of the Cana-
'dian economy and a high level of
|consumer confidence continue to
'keep total housing starts strong,”
the federal agency said.
Ontario showed the largest
drop in February starts com-
|pared with the previous month,

FRANCINE CHAREST
MASTER SALES PERSON AWARD
564-3939

JUDY WILSON BUDNING
MASTER SALES PERSON
AWARD
564-1624

up and the few trees and shrubs
planted by the subdivision’s de-
veloper look lonely and forlorn —
hardly homey at all.

Yet new-home owners across the
country can take that virtually
blank canvas of a property and
landscape it into a work of art — if

an 18-per-cent decline that was
mainly due to a sharp drop in con-
dominium construction.

Total starts in Quebec in-
creased by 17 per cent due to
greater construction of condomi-
niums and rental accommoda-
tion.

Alberta saw a 22-per-cent
jump, largely because of building
of rental units.

Total starts in all other pro-
vinces were the same as January
levels.

Construction declines in multi-
ple-unit housing were wide-
spread throughout Ontario, espe-
cially in Toronto where they
dropped by 24 per cent.

However, in Montreal they
were 19 per cent higher than a
year ago despite high vacancy
rates.

they know the best approach and
common pitfalls to avoid.

“The first consideration people
should have is trying to blend their
landscaping with their home,"”’
says Arthur Allen, a Vancouver
home landscape design instructor.

‘‘They should take stock of their
family’s activities and need for
outdoor seating areas, play areas
and garden areas. They want to
stand outdoors a lot and get a feel-
ing for the property.”

Plan landscaping as if you were
adding an extension on to your
house, advises landscape architect
Gerry Eckford.

DIVIDE UP AREA

Just as the various rooms of the
house have their own uses, the
landscape should have distinct
areas with specific functions. The
kitchen and dining room are usual-
ly adjacent or in close proximity;
extending that plan, the barbecue-
patio area should be near the kitch-
en for convenient outdoor enter-
taining and summer meals.

A house isn’t one big open space,
and the garden shouldn't be either.
Hedges, trees or flowerbeds act as
walls to separate adjacent areas;
like hallways, garden walkways
link the areas together.

When do-it-yourself landscapers
see barren garden space surround-
ing a new home, they often try to
put in too much — a pond, spacious
patio, separate barbecue area and
sizable flower beds, for instance.

ROYAL LePAGE =

2855 King West,
Sherbrooke

963-9834

CONGRATULATIONS TO OUR AGENTS,
WHOSE OUTSTANDING PERFORMANCE, PRO-
FESSIONALISM AND SERVICE TO OUR CLIENTS
HAS EARNED THEM THE FOLLOWING HON-
OURS: “MASTER SALES PERSON AWARD” AND
“SALES ACHIEVEMENT AWARD".

%

New-home owners across the country can take that virtually blank
canvas of a property and landscape it into a work of art.

ROYAL LePAGE=

Membre du groupe N
2855, rue King ouest
Sherbrooke, Québec J1L 1C6
Tél.: (819) 563-9834

W.
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Helen Labrecque
562-8024
Lennoxville: Ideal for 1st time
buyers.2 bedroom home. Priced

to sell.

Lennoxville: Country home on
2+ acres of land. 4 bedrooms.
Hardwood floors. Only minutes
from town.

Sherbrooke: Recent construc-
tion 4 bedroom home, hardwood
floors. Very well decorated. |. i
Price negotiable. Transfer!

ROBERT MACAULAY
MASTER SALES PERSON AWARD
843-2330

Judy Budning .

562-1333 !

North Hatley: Domaine 17 acres. i

i Private, swimming pool. i

PATTI MACAULAY North Hatley: Waterfront prop-

SALES ACHIEVEMENT AWARD erty, also waterfront lot 95 fron-
843-2330 o -

For free market opinion please
call the above agents.
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‘‘A big mistake is getting too
complex for the size of the space,”
says Eckford. ‘‘You get a lot more
out of landscaping if it's simple.”

In planning a landscaping
scheme, consider the largest
spaces first— you'd plant the trees
before putting in flowerbeds, for
example. There’s no point in plant-
ing a flowerbed only to discover
that it’s heavily shaded by a hedge
or tree planted later.

Choose your growth with more
than a short-term view. Deciduous

The pink flamingo may be tacky
but swans add panache to lawn.

MAIN OFFICE:

DERBY ROAD, NEWPORT, VERMONT 05855

(802) 334-6700 or 334-6454

PAULINE CAMPBELL, Principal Broker ..........

PETER CAMPBELL, Salesman

trees are great for spring and sum-
mer, for instance, but they're less
than attractive when they lose
their leaves later in the year; in-
clude evergreens to provide winter
greenery and texture.

STAGGER BLOOMS

Keep blooming times in mind. A
garden filled with plants that all
bloom at the same time will be a
short-lived blaze of color. Instead,
select plants so there will be
blooms — and beauty — from
spring to fall.

Land clearing and home con-
struction can spell trouble for land-
scaping plans. Topsoil may have
been stripped away; cement dust
and other building debris may
have leached into the soil, making
it acid or alkaline.

Have the soil tested before
selecting plants — a good nursery
should be able to point gardeners to
reputable testing facilities in the
area, Eckford says. Armed with
the results, you can add soil con-
ditioners as necessary.

When things go wrong in the gar-
den, it’s usually because the origin-
al landscaping was done with im-
mediate results in mind.

For example, young plants
grouped into pleasing clumps
‘‘look compatible,”” Allen notes,
‘‘but when they get bigger they're
all competing for the same space.”’

Keep that in mind when planting
trees as well. A common landscap-
ing fault is planting saplings too
close together without considering
their size at maturity.

.. 334-6454
334-6454

DAVID CAMPBELL, Salesman

334-5977

BRUCE STODDARD, Salesman

525-3203

JIM CAMPBELL, Realtor

DOUG GRAY, Realtor

334-2321
895-4005

DANIEL MACLURE, Broker

754-2263

gienvenue ¢

Choice 3.6 acre lot overlooking Memphremagog,

city water. $25,000.

“MLS,

an nadiens ; i

" .

RRSPs, pension funds

Real Estate, 1'||ursday. March 23, um-n

should help mortgages

OTTAWA (CP) — First-time
homebuyers should be able to use
RRSP and pension funds to invest
in mortgages and equity on their
main residence, the Canadian
Real Estate Association said

| today.

In a pre-budget submission to
Finance Minister Michael Wil-
son, the association said the gov-
ernment should relax regulations
that effectively prevent invest-
ment of registered retirement

savings plan holdings of $25,000
or less in a principle residence.

High mortgage administration
fees and a requirement that all
mortgage loans made from re-
tirement accounts be insured by
the government make the invest-
ments worthwhile only at
amounts over $25,000, it said in a
submission on housing afforda-
bility.

Results of a January national
survey show affordablllty prob-

lems are not restricted to hot
housing markets such as Toronto
and Vancouver.

“In 19 of 27 market areas sur-
veyed, potential buyers would be
overmortgaged if they tried to
buy a house based on reported in-
come and the maximum price
they would be willing to pay for a
house

“First-time homebuyers arein
trouble everywhere,' the asso-

ciation said.

|
5

DERBY ROAD
NEWPORT, VERMONT 05855

s Memphremagoy
Really. Inc.

802-334-6700
802-334-6454

The Professionals in Real Estate. We specialize in Lake properties — homes — land farm &
commercial. If you're thinking of buying in Northern Vermont contact our office today.

Auvailable 7 days a week.
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CONDOMIMUMS )

OVERLOOKMG BEAUTIFUL -
LAKE MEMPHREMAGOG
M inutes from -

the heart of Newport
on one of the highest hills
overlooking Lake Memphremagog is the site
of LAKE VIEW ESTATES CONDOMINIUMS
These quality homes are built by a local
contractor with a reputation for integrity and
excellence of construction

'}’;..\)}\

10 acres on Lake Memphremagog with 277 feet of lake fron-
tage. Magnificent view and very nice setting. Financing available
to qualified buyer. $325,000.
Three (3) bedroom home with two (2) baths overlooking Lake *
Memphremagog. Five (5) minutes to beach, 20 minutes to Jay

Peak. $99,900.

126 acres with panoramic views. Salesman owned. $75,000.
Call our office today for beautiful one of a kind properties.

Nous Parlons Francais.

Lake View Condominiums at their best! $95,000.

LAKEVIEW ESTATES CONDOMINIUMS — Overlooking beautiful Lake Memphrem
agog feature not only views and quality construction, but a one-car garage space with
your unit along with storage cubicle in the basement for your “off season” things and
the following features: Private entrances (ceramic tiled), spacious living rooms with
large glass doors onto lakeside porch, oak hardwood floored dining rooms with plenty
of windows to again enjoy these magnificent views. Modern galley kitchens which
include range, microwave, fridge, dishwasher, disposal and pantry. Master bedroom
with ceramic tiled master bath, ceramic tiled laundry, guest bedroom and one-half
guest bath. Excellent closet and storage space. Fully carpeted living and bedrooms.
Extremely well insulated for energy efficiency and sound control. Electric heat. City
water/city sewer. Cable TV. City maintained street.

Beautiful country Inn &
Motel on Route 5 in New-
port. Beautiful location
rapidly growing area, a one
of a kind property.
$459,000.
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Re/Max is number one in Quebec

%~ and throughout Canada
QN“ Thanks to us

Beebe: Gracefully middle éged, igh
ceiling, wide porches, large dining
room, living room, fireplace.

North Hatley: Room to roam on the 32
acres that surround this country i .
Ayer’s Cliff: High on an elevation mag-
nificent view of lake. Beach.

Lake Massawippi: Exceptional site.
Strategically located, lots of sun-
shine.

North Hatley: A step above, New Eng-
land style cedar home. There are
many extras in this quality 3 bedroom
home.

Barbara Alltt

842-2170

North Hatley: If the lake is there, use
it. New lakeside cottage, hardwood
floors, fireplace, master bedroom im-
mense.

" AMM-"
Stanstead: Renovated. 5 bedroom
cottage, next to quiet park, charm of
the old leftintact, fireplace, hardwood

Waterville: Charming Loyalist style
home, 3 bedrooms, new electricity,
16,000 sq.ft. lot. Also revenue property
with it.

Lennox. - Beautiful Spacious Cottage,
3 b/r, irresistible charm, large eat-in
kitchen, private dining room, first
floor family room, hardwood floors,
mature landscaping, large double lot
gives maximum privacy. Excellent
buy. Near schools.

Country Living at its Best! Irresistible
charm, one of a kind, fireplace, plan-
ned kitchen, mature landscaping.

Lennox. Super Investment: Spacious
cottge 3 b/r, fireplace, hardwood

- floors, plus 4 room apt. with private

entrance, elec. heat, large grivate lot, Lennox. - New Listing: Perfect first
mature landscaping. Immediate occu- home, fireplace, 5 b/r, large finished

pancy. basement, 2 b/r, mature landscaping
gives maximum privacy.

North Hatley: Sliding door from family
room to patio, 4 bedroom bungalow,
spacious living, panoramic view.

Lennoxville: Ideal for young family,
charming 3 bedroom brick bungalow,
football size backyard. Great for gar-
dens. Minutes from school & town.

Lennoxville: Charming 3 bedroom
bungalow that is ideal for home &
business — e.g. dentist, doctor, insur-
ance office.

Ayer’s Cliff: Every room has alakeview
from this special lakefront home.
40,000 sq.ft. lot, 4 bedroom is a choice
location.

The Key to Success =

... is Service ™

Re/Max Sherb. Inc.




