Establishing an Effective Plan
The Art of Making Your Money Grow

Commission des valeurs mobilieres du Québec



Commission des valeurs mobilieres du Québec - January 2000 - All rights reserved

La version francaise de cette brochure est disponible sur demande.



Establishing an Effective Plan
The Art of/ Making Your Money Grow

Your road map to financial
security through saving and
investing

Knowing how to secure your financial
well-being and that of your family is one of
the most important things you’ll ever need
to know in life. No matter how much or how
little money you have, the important thing is
to get started. We’ll show you in this brochure
how a little money can grow to be a lot over
the years.

At the Commission des valeurs mobilieres du
Québec, we enforce the Securities Act, which
determines how investments are offered and
sold to you. This Act protects investors, but
you need to do your part too. Part of this
brochure tells you how to check out invest-

ments and the people who sell them so you
do not fall victim to fraud.

We can’t guarantee that you’ll make money
from every investment you make, no one can.
But if you carefully follow some easy steps,
you should be able to watch your money
grow. And enjoy what that money can bring
you in the years to come.

You can do it! It’s easier than
you think!

Some people may stumble into financial
security, a wealthy relative may die, or a
business may take off. But for most people,
the only way you’ll get enough money to
attain financial security is to save and invest
over a long period of time.

And time after time, people of even modest
means who begin the journey reach financial
security and all that it means: buying a home,
educational opportunities for their children,
and a comfortable retirement.



Keys to financial success

1. Earn an income.
2. Don’t spend it all.
3. Start saving.

What’s stopping you from
saving or investing now?
List your reasons.

1.

2.
3.

Saving and investing not only enriches you
and your family, but your investment dollars
help businesses to grow, and our economy to
grow stronger.And that helps everyone.

What are your thoughts on saving and
investing?

“I have plenty of time to think about that
later”

“If I had only known that years ago.”

“What will my life be like when I retire?

“Where will the money come from?”

“I live from pay cheque to pay cheque.
“I'd invest if I had the money.”

“I'll marry someone with money.”

“I'll work till I drop dead.”

“My kids will take care of me.”

“I don’t know how to save or to invest.”

“Won’t I lose money? Isn’t investing risky?”

Imagine what you could accomplish if
you had these thoughts running
through your head instead:

“I know that I will have a far better chance
of having more money in the future if I start
setting goals and planning now.”

“I can start small and watch my money grow.
After all, even the tallest tree starts growing
from a seed I can hold in the palm of my
hand”

So, let’s get started. By the end of this
brochure you will have a plan for attaining
your financial goals.

Your first step — Making a
financial plan

What are the things you want to save and
invest for?

e a home

e acar

e an education

¢ a comfortable retirement

¢ medical emergencies

e periods of unemployment

e caring for parents

Make your own list and then think about

which goals are the most important to you.
List your most important goals first.

Decide how many years you have to meet
each specific goal, because when you save
and invest you’ll need to find a financial
product that best accommodates your time
frame for accomplishing each goal.



Know your current financial
status

Sit down and take an honest look at your
entire financial situation.You can never take
a journey without knowing where you’re
starting from, and a journey to financial secu-
rity is no different.

You’ll need to figure out on paper your cur-
rent situation — what you own and what
you owe. You'll be creating a “net worth
statement.” On one side of the page, list what
you own, these are your “assets,” and on the
other side list what you owe other people,
your “liabilities,” or debts.

Subtract your liabilities from your assets. If
your assets are greater than your liabilities,
you have a “positive” net worth. If yours
liabilities are greater than your assets, you
have a “negative” net worth.

You’ll want to update your “net worth
statement” every year to keep track of how
you are doing. Don’t be discouraged if you
have a negative net worth. Simply arrange a
plan to get into a positive position.

Know vyour income and

expenses

The next step is to keep track of your
income and your expenses for every month.
Write down what you and others in your
family earn, and then make a list of your
monthly expenses.

Think of yourself and your family first

Include a category for saving and investing.
What are you setting aside every month?
Many people get into the habit of saving and
investing by following this advice: Always
think of yourself and your family first. Many
people find it easier to “pay themselves” first
if they allow their bank to automatically
remove money from their pay cheque and
deposit it into a savings or investment
account. That way they are not tempted to
spend the money.

Your Net Worth Statement

Assets $

Liabilities $

Cash

Checking and savings
accounts

Cash surrender value
of life insurance
Retirement plans
(employer and RRSP)
Real estate:

-Home

-Other

Non-RRSP investments
Personal assets(car,
painting)

Total

Mortgage balance
Credit cards

Bank loans

Car loans

Other

Total

To end up where you want to
be, you’'ll need a roadmap, a
financial plan.

Step 1

What do you want to save or
invest for? By when?

1.

2
3
4.
5

STEP 2
Know your net worth



STEP 3
Know your income and expenses

Monthly income and expenses
- Income:

e Employment
e Retirement

Investment
Other
Total

Expenses:
e Housing:
- rent or mortgage
- electricity
- telephone
- property tax
- furniture

¢ Food
e Clothing
e Transportation
e Loan/credit card interest
® |nsurance
e Training/education
® Recreation
e Health care
e Gifts
e Other
Total

But1 spend everything I make!
How can I find money to save or invest?

If you are spending all your income, and
never have money to save or invest, you'll
need to look for ways to cut back on your
expenses.When you watch where you spend
your money, you'll be surprised how little
everyday expenses that you can do without
add up over a year.

How much does a cup of coffee cost
you? Would you believe $232.92?!

If you buy a cup of coffee every day for 50¢,
that adds up to $182.50 a year. If you saved
that $182.50 for just one year, and put it into
a savings account or investment that earns
5% a year, it would grow to $232.92 by the
end of five years, and by the end of 30 years,
to $788.75.

If you are willing to watch what you spend
and look for little ways to save on a regular
schedule, you can make your money grow.
You just did it with one cup of coffee!

If a small cup of coffee can make such a huge
difference, start looking at how you could
make your money grow if you decided to
spend less on other things!

If you buy on impulse, make a rule that you'll
always wait 24 hours to buy anything.After a
day has gone by, you may lose your desire to
spend.

Now, once you have set aside some money to
save and invest, what are your choices?



Making your money grow
There are basically two ways to make money.

1.You work for money.
Someone pays you to work for them or
you have your own business.

2.Your money works for you.
You take your money and you save or
invest it.

Your money can work for you in two
ways:

Your money earns interest. When you “put
your money to work”, it may earn a steady
pay cheque. Someone in effect pays you to
use your money for a certain period of time.
When you get it back, you get it back plus
interest. Your money can make an “income”,
just like you. You can make more money
when you and your money work together.

You buy something with your money that
could increase in value. You become an
owner of something that you hope increases
in value over time. When you need your
money back, you sell it, hoping someone else
will pay you more for it. For instance, you
buy a piece of land thinking it will increase
in value as more businesses or people move
into your town.You expect to sell the land in
five, ten or twenty years when someone will
buy it from you for a lot more money than
you paid for it.




Products that provide interest
income:

- savings accounts

- some chequing accounts

- bonds

Products that can increase or

decrease in value:

- stocks

- mutual funds

- bonds, if you sell them
before they come due

Products that provide regular

income and that could

increase or decrease in value:

- stocks that earn dividends

- mutual funds

- bonds, if you sell them
before they come due

The differeice between
saving and investing

Saving

Your savings are usually put into the safest
and most accessible places or products, such
as savings accounts, chequing accounts, and
certificates of deposit. Savings products
sound appealing, but there’s a trade-off for
that security and ready availability. Your
money is paid a low wage.

As a cautionary measure, some people put
enough money in a savings product to cover
an emergency, like sudden job loss. They
make sure they have the equivalent of three
to six months of salary in savings so that
they know it will be there for them when
they need it. But how “safe” is a savings
account if you leave your money there for a
long time, and the interest it earns doesn’t
keep up with inflation? What if you save a
dollar when it can buy a loaf of bread, but
years later when you withdraw that dollar
plus the interest you earned on it, it can only
buy half a loaf? This is why it’s advisable to
put some money into savings to prepare for
the unexpected, but also to invest some
money to earn more over long periods of
time, say three years or longer.

Investing

When you “invest”, you have a greater
chance of losing your money than when you
“save”. But you also have the opportunity to
earn more money. Investors protect them-
selves against this added risk by spreading
their money among various investments; if
one investment loses money, the other
investments will more than make up for
those losses. This strategy, called “diversifica-
tion”, can be neatly summed up as “Don’t put
all your eggs in one basket”.

What are the best investments for me?

The answer depends on when you will need
the money, your goals, and if you will be able
to sleep at night if you purchase a risky
investment.

For instance, if you are saving for retirement,
and you have 35 years before you retire, you
will be able to invest in riskier investment
products knowing that if you stick to only
the “savings” products or to less risky invest-
ment products, your money will take a long
time to grow. One mistake to avoid is putting
money you will not need for a very long time
into investments that pay a low amount of
interest.

On the other hand, if you are saving for a
short-term goal, you don’t want to choose
risky investments, because when it’s time
to sell, you may have to take a loss. Since
investments often fluctuate in value, you
want to make sure that you can wait and sell
at the best possible time.

What are investments all about?

When you make an investment, you are
giving your money to a company or
enterprise, hoping that they will be
successful and pay you back with even more
money.

Stocks and bonds

Most companies offer investors the opportu-
nity to buy either stocks or bonds. The
following example shows you how stocks
and bonds differ.

Let’s say you believe that a company
that makes automobiles may be a good
investment. After all, you know a lot of
people who have bought their cars. Plus
your friends report that the company’s cars
run well for years and rarely break down.You
either have a dealer investigate the company



and read as much as possible about it, or you
do it yourself. After your research, youre
convinced it’s a solid company that will sell
many more cars in the years ahead.

This automobile company offers both stocks
and bonds. With the bonds, the company
agrees to pay you back your initial investment
in ten years, plus pay you interest twice a year at
the rate of 10% a year.

If you buy the stock, you take on the risk
of potentially losing a portion or all of your
initial investment if the company does poorly.
But you also may see the stock increase in
value beyond what you could earn from the
bonds. If you buy the stock, you become an
“owner” of the company. You'll only make
money if the company makes profits.

You wrestle with the decision. If you buy the
bonds, you will get your money back plus
the 10% interest a year. And you think the
company will be able to honour its promise
to you on the bonds because it has been in
business for many years and doesn’t look like
it could go bankrupt.

Meanwhile, the company has a long history
of making cars and you know that their
stock has gone up in price by 15% a year,
plus they have typically paid stockholders a
dividend of 4% from their profits each year.

You take your time, make a careful decision
and opt for the shares. Only time will tell if
you made the right choice. As an informed
investor, you should keep a close eye on the
company to make sure your investment
remains suitable for you.

Why some investments make
money and others don’t

You can make money in an investment if:

e The company performs better than its
competitors because it is well managed.

e Other investors recognize it’s a good
company, so that when it comes time to
sell your investment, others want to buy it.

e The company makes profits, meaning
they make enough money to pay you
dividends on your stock or interest on
your bonds.

You can lose money if:

e The people running the company are
dishonest. They misappropriate the money
for their personal use.

e They lie about the business: they claim
past or future profits that do not exist, they
claim the company has contracts to sell its
products when it doesn’t, or they falsify
financial information to dupe investors.

* Their competitors are better than they are
and there is no demand for their products.

e The company is poorly managed and its
expenses exceed its revenues.

e Other investors on the market think the
business is a bad one, and that you’ll only
be able to sell your shares at a loss.

The basic types of products:

Savings

- savings accounts

- certificates of deposit
- chequing accounts

Investments:

- bonds

- stocks

- mutual funds

- real estate

- commodities

(gold, silver, paintings, etc.)



The main differences between
stocks and bonds

Bonds

Bonds are debt securities
purchased by a lender
(investor) from a borrower (the
company issuing the bonds).
The company promises to pay
back the money plus interest.
Risk: If the company goes
bankrupt, you have a right to
any non-liquidated assets.

Stocks

Stocks are ownership shares in
a company. If the company
profits, its stock may go up in
value and pay dividends. You
could make more money than
from the bonds. Risk: The
company may do poorly, and
you could lose a portion or all
of your investment.

Mutual funds — A product managed by
professionals

Because investors can’t be experts in every
field, they often depend on professionals
who are trained to investigate companies
and recommend the ones that are most
likely to succeed.

Since it can be hard to pick the stocks or
bonds of the companies that have the best
chance to do well in the future, many
investors choose to invest in mutual funds.

What is a mutual fund?

A mutual fund is a pool of money run by
a professional or group of professionals.
After investigating the prospects of many
companies, they buy the stocks or bonds of
certain companies and put them into a fund.
Investors can buy a share of the fund, and
their share rises or falls in value as the value
of the stocks and bonds in the fund rises and
falls. Refer to our brochure “Mutual funds.
Everything you need to bear”.

Investors pay a fee when they buy or sell
their shares in the fund, and they pay the
salaries and expenses of the professionals
who run the fund while they own shares.

Who can help me invest?

Even small fees can add up, so you need to
look carefully at how much a fund costs and
think about how much it will cost you over
the amount of time you plan to own its
shares. If two funds are similar in every way
except one charges a higher fee than the
other, choose the fund with the lower cost.

Mutual funds appeal to investors because:

e You can invest with a small amount of
money.



e Each mutual fund spreads its investments
over a large number of companies so your
investment is diversified. (You haven’t put
all your eggs in one basket.) If you have a
small amount of money to invest, investing
in mutual funds may be a good way to
diversify your investments.

e The professionals who run the fund
choose the investments and monitor the
companies continuously.

If your job, family, or other responsibilities
are keeping you too busy to look after your
investments, or you feel you don’t know
enough about investing on your own, then
you may need this type of professional
investment advice.

You can get investment advice from most
financial institutions that sell investments,
including dealers, banks and insurance
companies. Refer to our brochure
“Your Securities Broker or Financial

Adviser - Choices for a Bright Future”.

Dealers vary widely in the quantity and quality
of service they provide for customers. Some
have large research staffs, others specialize in
particular types of companies, such as natural
resource companies.

A dealer with an wunrestricted practice
(full-service broker) offers a wide range
of investment, research, management and
advisory services. Generally, this type of
dealer bills its clients through commissions
called brokerage fees.

A discount broker specializes in providing
low-cost trade execution services for
investors who are able to make their own
investment decisions. Discount brokers

do not provide advice or research services,
and therefore charge lower fees and
commissions than what you’d pay at a full-
service broker.

A securities adviser specializes in advising
clients with respect to investments, but does
not execute trades like a dealer does.

A securities representative is the individual
who works for the dealer or adviser.

One way to choose an investment professional
is to start by asking your friends and
colleagues who they recommend. Try to get
several recommendations, then meet with
potential advisers face to face. Make sure you
get along (with the dealer or adviser and
their representative), and make sure
you understand each other. After all, it’s
your money. Also, check that the firm and
representative you have chosen to do
business with are properly registered with
the Commission des valeurs mobilieres du

Québec.
Ask questions!

You can never ask a dumb question about
your investments and the people who help
you choose them.

Here are some questions you should ask
when choosing an investment professional:

* What training and experience do you have?
How long have you been in business?

e What is your investment philosophy?
Do you take a lot of risks or are you more

WARNING!

Before you invest, always
check with the Commission
des valeurs mobiliéres du
Québec.

- Has the investment been
authorized by the
Commission?

- Is the person selling this
investment registered with
the Commission?

- Has the person ever been
subject to disciplinary
measures by the
Commission?
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e Describe your typical client. Can you provide
me with references, the names of ;people
who have invested with you foralong time?

e How do you get paid? By commission?
According to a percentage of the assets
you manage? Another method?

¢ How much will it cost me in total to do
business with you?

Your investment professional should under-
stand your investment goals and your tolerance
for risk whether it’s for saving to buy a home,
paying for your children’s education, or
enjoying a comfortable retirement.

Your investment professional should also
understand your tolerance for risk. That is,
how much money can you afford to lose if
the value of one of your investments
declines?

The best investment professional is one
who fully understands your objectives
and matches investment recommendations
to your goals. And also, be sure it’s someone
you can understand, because your invest-
ment professional should teach you about
investing and investment products.

How should I monitor my investments?

Investing makes it possible to put your
money to work for you. In a sense, your
money becomes your employee, and that
makes you the boss. You'll want to keep a
close watch on how your employee, your
money, is doing.

But it’s not enough to simply check an
investment’s performance. You should com-
pare that performance against an index of
similar investments over the same period of
time. You should also compare the fees and
commissions that you’re paying to what
other investment professionals charge.

Every time you buy or sell a security, you will
receive a confirmation slip from your dealer.
Make sure each trade was completed in
accordance with your instructions. Make
sure the buying or selling price was
what your dealer quoted. And make sure the
commissions or fees are what your dealer
said they would be.

Watch out for unauthorized trades in your
account. If you get a confirmation slip for a
transaction that you didn’t approve before-
hand, call your dealer. It may have been a
mistake. If it happens more than once, call
the Commission des valeurs mobilieres du
Québec.

How can I avoid problems?

Your investment professional, whether he is
a dealer representative or an adviser
representative, has an obligation to
recommend investments that match your
investment goals and tolerance for risk. In
fact, when an account is opened, the dealer
or adviser fills out a form that contains infor-
mation about investment goals and risk
tolerance (this does not apply to discount
brokers). The representative should not be
recommending trades simply to generate
commissions. That’s called “churning”. And
it’s illegal.

Choosing someone to help you with your
investments is one of the most important
investment decisions you will ever make.

While most investment professionals are
honest and hardworking, you must watch
out for those few unscrupulous individuals.
They can make your life’s savings disappear
in an instant.

Securities regulators and law enforcement
officials can and do bring proceedings
against these criminals. But this doesn’t
always get your money back.Too often, the
money is gone.



The good news is you can avoid potential
problems by protecting yourself.

Let’s say you've already met with several
investment professionals based on recom-
mendations from friends and colleagues,
and you’ve found someone who clearly
understands your investment objectives.
Before you do business with this person, you
still have more homework to do.

Make sure the representative and the dealer
or adviser for whom they work are
registered with the Commission des valeurs
mobilieres du Québec. And find out from
the Commission whether the firm or its
representative have ever been disciplined.

You should also find out as much as you can
about any investments that your dealer or
adviser recommends. First, make sure they
are authorized by the Commission, and that
either a prospectus receipt or a prospectus
exemption has been issued. A prospectus is
an information document on the company
issuing securities to investors. A simple
phone call to the Commission can save a lot
of heartache.

Be wary of promises of quick profits, offers
to share “inside information”, and pressure to
invest before you have an opportunity to
investigate. These are all warning signs of
fraud.

Ask your dealer or adviser for written
materials and prospectuses, and read them
before you invest. If you have questions,
now is the time to ask.

« How will the investment increase in value?
¢ What are the risks?

* Where can I get more information?

Finally, it’s always a good idea to write down
everything your dealer representative tells
you. Accurate notes will come in handy if
ever there’s a problem.

What if I have a problem?

Some investments make money. Others lose
money. That’s normal, and that’s why you
need a diversified portfolio to minimize your
risk. But if you lose money because you've
been cheated, that’s not normal, that’s a
problem.

To start with, a simple phone call to your
representative may resolve the problem.
There may have been an honest mistake that
the dealer can correct. If talking to the
representative doesn’t resolve the problem,
talk to his manager, and write him a letter to
confirm your conversation. If that doesn’t
lead to a resolution, call the Commission des
valeurs mobilieres du Québec.

Investor complaints are very important
to the Commission. You may think you’re
the only one experiencing a problem, but
typically, you're not alone. Sometimes it takes
only one investor’s complaint to trigger an
investigation that exposes a bad dealer or an
illegal scheme.

Remember, it’s better to be safe than sorry.
You will definitely get the most out of your
investments by being well informed.

Beware of promises of quick
profits.

1h!
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Glossary

Bond: A debt security issued by a government
or corporation borrowing capital on the
market. Investors who buy bonds are lending
their money, and in return they are paid
interest on this loan. A bond is therefore a
certificate of indebtedness.

Confirmation slip: A printed acknowledge-
ment giving details of a purchase or sale of a
security which is normally mailed to a client
by the dealer within 24 hours of an order
being executed.

Mutual fund: A fund representing a pool of
money from investors that is managed
on their behalf by professional money
managers. In return for the money they
invest, the investors receive units or shares
representing their pro-rata share of the
fund’s assets.

Prospectus: A prospectus is a disclosure
document prepared by an issuer — a
company that wants to distribute securities to
the public — which is distributed to potential
investors. The prospectus must contain very
specific information about the company issu-
ing the securities. It describes the company
and its business sector and contains
the company’s articles of incorporation, its
history, a list of its directors, its financial
statements, a description of the issue and the
risk factors associated with the investment.
Before it can be distributed to investors, the
prospectus must be issued a receipt by the
Commission des valeurs mobilieres du
Québec indicating that it complies with the
requirements of the Securities Act.



Representative: There are securities dealer
representatives and securities adviser repre-
sentatives. In both cases the representative is
the individual acting on behalf of the firm for
which they work. A representative may be
registered with only one securities dealer or
adviser.

Securities: Investment products such as
stocks, bonds, mutual fund units, etc.

Securities adviser: A firm that advises the
public with regard to the purchase or sale of
specific securities, either directly, through
publications or otherwise. An advisor
may also have discretionary management
authority over a securities portfolio.
The adviser must be registered with the
securities regulator of the province or
territory in which it does business.

Securities dealer: A firm that acts as
intermediary in securities transactions. It
carries out various functions relating to the
transfer of funds between investors (e.g. an
individual investor) and those who use the
funds (e.g. the company issuing shares).The
dealer may act as investment adviser, execute
trades for institutional or individual invest-
ment accounts, and assist companies or
governments in raising funds through share
issues. The dealer must be registered with
the securities regulator of the province or
territory in which it does business.

Stock: A security representing an interest or
ownership in a corporation. Investors who
purchase the stock (shares) of a corporation
are not lending it money, but rather putting
their savings directly to work in that
corporation. If the company prospers, the
shareholders may also prosper, proportion-
ately to the number of shares they own.
However, if the company goes bankrupt,
the shareholders may lose money. As a
shareholder, you may receive dividends,
which are a portion of the company’s profits
that it distributes to shareholders, propor-
tionately to the number of shares they hold.

This brochure was produced courtesy of the“Canadian Securities Administrators.

[
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QUEBEC

Commission des valeurs mobiliéres

du Québec

800, square Victoria, 22¢ étage

C.P. 246, Tour de la Bourse

Montréal (Québec) H4Z 1G3

Telephone:  (514) 940-2150
1-800-361-5072
(elsewhere in Quebec)

Fax: (514) 873-3090

Web Site: WWW.Cvmg.com
E-mail: courrier@cvmgq.com
ALBERTA

Alberta Securities Commission
300-5 Avenue SW, Suite 410
Calgary, ABT2P 3C4

Telephone:  (403) 297-6454
Fax: (403) 297-6156

20™ Floor, 10015 Jasper Avenue
Edmonton, ABT5] 375
Telephone:  (403) 427-5201
Fax: (403) 4270777

BRITISH COLUMBIA
British Columbia Securities
Commission

865 Hornby Street, Suite 200
Vancouver, BC V6Z 2H4

Telephone:  (604) 899-6500
Fax: (604) 899-6506
1-800-373-6393
(elsewhere in B.C.)
Web Site: www.bcsc.bc.ca
MANITOBA

Manitoba Securities Commission
405 Broadway Avenue, Suite 1130
Winnipeg, MB R3C 3L6

Telephone: (204) 945-2548

Fax: (204) 945-0330

Web Site: securities@cca.gov.mb.ca

NEW BRUNSWICK
Office of the Administrator
of Securities

133 William Street, Suite 606
PO.Box 5001

Saint-John, NB E2L 4Y9
Telephone:  (506) 658-3060
Fax: (506) 658-3059

NEWFOUNDLAND

Securities Division

Department of Government Services &
Lands

Government of Newfoundland

and Labrador

2nd Floor, West Block, Confederation Building

PO. Box 8700

St.John’s, NF A1B 4J6
Telephone: (709) 729-4189
Fax: (709) 729-6187
Web Site: www.gov.nf.ca/
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NORTHWEST TERRITORIES
Registrar of Securities

Department of Justice

Government of Northwest Territories
PO.Box 1320

Yellowknife, NT X1A 2L9

Telephone: (867) 873-7490

Fax: (867) 873-0243

NOVA SCOTIA

Nova Scotia Securities Commission
Joseph Howe Building

1690 Hollis Street, 2 Floor

P.O.Box 458

Halifax, NS B3] 2P8

Telephone:  (902) 424-7768

Fax: (902) 424-4625

Web Site: WWW.Z0V.ns.ca

NUNAVUT

Nunavut Legal Registries
Government of Nunavut

Bag 9500

Yellowknife, NT X1A 2R3
Telephone: (867) 920-6354
Fax: (867) 873-0586

ONTARIO

Ontario Securities Commission
20 Queen Street West, Suite 800
PO.Box 55

Toronto, ON M5H 3S8
Information: (416) 593-8314
Publications: (416) 593-8117

Fax: (416) 593-8122

Web Site: WWW.0SC.gov.on.ca

PRINCE EDWARD ISLAND
Department of Community Affairs
& Attorney General

95 Rochford Street, 4 Shaw North
PO.Box 2000

Charlottetown, PE C1A 7N8

Telephone:  (902) 368-4551
Fax: (902) 368-5283
Web Site: WWWw.gov.pe.ca/
SASKATCHEWAN

Saskatchewan Securities Commission
1920 Broad Street, Suite 800
Regina, SK S4P 3V7

Telephone: (306) 787-5645
Fax: (306) 787-5899
YUKON

Registrar of Securities
Government of Yukon
2134 2nd Avenue

PO. Box 2703
Whitehorse, YK Y1A 2C6
Telephone:  (867) 667-5005
Fax: (867) 393-6251
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